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Accelerator of strategic decision
thanks to data for energeticians
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Market Traceability

mtelllgence - Feedstocks origins
platform « Regulation documentation

« Environmental footprint

Feedstocks
Competitors

Partners

Plots

Regulation constraint

What
do we do ?

Operative
consulting

e Project management
* Letter of intents
* Subject to permitting




iINex

Use cases

Industrialize your

deployment

Clients

Energy companies investing in biogas

_______________________________________
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TotalEnergies

—
CNGIC

Naturgy

Needs
Digitalize their marketing intelligence
and buyers process

Evaluate the methanizable potential in
an area

Detect qualified opportunities with the
greatest potential

Diversify
an energy offer

Clients

Energy companies offering a PV offer

W,

antargaz

PN :
I energies

Needs

Define and model the deployment of
your strategy

Evaluate the solarization potential of
customers and prioritize them

Digitalize the sales process
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Decarbonize

your energy

Clients

Industrials

k”ﬂ”f Arcelor/\/\/i’lﬁ

Needs

Reduce the dependence on fossil fuels

Evaluate the impact of an energy
reorientation

Model the feasibility for each energy
source

Be supported by technical experts

_______________________________________
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P R

Platform objectives

N

Anticipate
opportunities using
field data

Model future
investments
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. Strategic | i
projection
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Support teams in
achieving their
objectives

Industrialize
development
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Persona & needs

@ Strategy ?d Sales nfl Buyers Operatlonal
Strategy director Commercial and Buyers team Project manager
development team
Project/model Find clients Identify Anticipate

a strategy suppliers implementation
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INex

Artificial intelligence for
efficiency



	Diapositive 1
	Diapositive 2
	Diapositive 3 What  do we do ?
	Diapositive 4 Use cases
	Diapositive 5
	Diapositive 6 Persona & needs
	Diapositive 7
	Diapositive 8 Artificial intelligence for efficiency

